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Lectrus, the largest manufacturer of equipment centers and custom electrical and generator enclosures is looking for an Account Manager for Generator Sales for the Southwest Region.  This position will be located at the Houston office.

The Account Manager will develop and implement a regional sales and customer growth strategy, and build relationships with potential new customers for Lectrus’ line of generator enclosure products and engineering services.  The Account Manager will also implement regional sales and marketing programs, as well as maintain key accounts in the region.  

Primary Job Responsibilities include:








· Develop annual sales plans to achieve company sales growth goals and budgets for the region.

· Define sales goals, strategies and programs for the region, including planning for sales by area, by customer type, by industry and by product line.

· Identify key target customers in the region, including new prospects and emerging / past customers with growth potential, and develop field selling strategies for growing sales to each target account / group.

· Build awareness of Lectrus’ brand, product line, value proposition and capabilities across the region through in-person field selling activities with prospects and accounts.

· Develop and implement a structured and systematic sales contact and calling program in region, including gathering sales prospect data and information, identifying and contacting potential prospects, and setting up sales call appointments.

· Customize and deliver sales presentations, promotional materials and other marketing information to customers and prospects.

· Promote the Lectrus brand and value proposition through in-person presence, speaking roles and / or booths at key regional industry association or trade events.

· Develop strategy for Distributors in region establishing specific goals on number of training sessions to be completed annually and monitor project activity successes.

· Work closely with other members of Lectrus’ sales, marketing, engineering and other teams to provide best possible solution and service to customers and potential customers.

· Communicate activities and results to sales team and management on a regular basis.

Requirements 
· 3-5 years’ prior experience in a field sales or marketing position.

· Technical or Engineering background helpful, e.g., knowledge in the manufacturing and marketing of commercial and industrial products.

· Previous experience working with Generator Dealers and Distributors.

· Bachelor’s Degree in Business, Sales, Marketing, Engineering or related field preferred.

· Strong sales presentation skills, with ability to clearly communicate benefits and value of product offerings.

· Successful past experience in entering new markets, developing new customer bases, etc. 

· Entrepreneurial, resourceful, energetic, self-starting, self-directed.

· Willing to travel up to 80% of the time.

Lectrus offers excellent benefits including medical, dental, vision, disability, life insurance, 401k, wellness programs including subsidized fitness center memberships, paid holidays and vacation.
EOE
To apply:  Please submit resume and cover letter to rbeard@lectrus.com.
